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John Wiley Sons Inc, United States, 2017. Hardback. Condition: New. 1. Auflage. Language: English . Brand New Book. The New Psychology of
Selling The sales profession is in the midst of a perfect storm. Buyers have more power more information, more at stake, and more control over the
sales process than any time in history. Technology is bringing disruptive change at an ever-increasing pace, creating fear and uncertainty that
leaves buyers clinging to the status quo. Deteriorating attention spans have made it diIicult to get buyers to sit still long enough to challenge,
teach, help, give insight, or sell value. And a relentless onslaught of me-too competitors have made diIerentiating on the attributes of products,
services, or even price more diIicult than ever. Legions of salespeople and their leaders are coming face to face with a cold hard truth: what once
gave salespeople a competitive edge controlling the sales process, command of product knowledge, an arsenal of technology, and a great pitch are
no longer guarantees of success. Yet this is where the vast majority of the roughly $20 billion spent each year on sales training goes. It s no wonder
many companies are seeing 50 percent or more of their salespeople miss quota. Yet, in this new paradigm, an elite group of top 1 percent sales
professionals are crushing it. In our age of technology where information is ubiquitous and buyer attention spans are fleeting, these superstars have
learned how to leverage a new psychology of selling Sales EQ to keep prospects engaged, create true competitive diIerentiation, as well as shape
and influence buying decisions. These top earners are acutely aware that the experience of buying from them is far more important than products,
prices, features, and solutions. In Sales EQ, Jeb Blount takes you on an unprecedented journey...

Read Sales Eq: How Ultra-high Performers Leverage Sales-specific Emotional Intelligence to Close the Complex Deal (Hardback) Online
Download PDF Sales Eq: How Ultra-high Performers Leverage Sales-specific Emotional Intelligence to Close the Complex Deal

(Hardback)

 

 

http://almighty24.tech/sales-eq-how-ultra-high-performers-leverage-sale.html
http://almighty24.tech/sales-eq-how-ultra-high-performers-leverage-sale.html
http://almighty24.tech/sales-eq-how-ultra-high-performers-leverage-sale.html


OTTVDJQGAO1R < Book / Sales Eq: How Ultra-high Performers Leverage Sales-specific Emotional Intelligence to Close the...

You May Also Like

[PDF] Too Old for Motor Racing: A Short Story in Case I Didnt Live Long Enough to Finish Writing a Longer One
Click the hyperlink below to get "Too Old for Motor Racing: A Short Story in Case I Didnt Live Long Enough to Finish Writing a Longer
One" PDF document.
Save Document
»

[PDF] Read Write Inc. Phonics: Yellow Set 5 Storybook 7 Do We Have to Keep it?
Click the hyperlink below to get "Read Write Inc. Phonics: Yellow Set 5 Storybook 7 Do We Have to Keep it?" PDF document.
Save Document
»

[PDF] A Smarter Way to Learn JavaScript: The New Approach That Uses Technology to Cut Your Effort in Half
Click the hyperlink below to get "A Smarter Way to Learn JavaScript: The New Approach That Uses Technology to Cut Your EIort in
Half" PDF document.
Save Document
»

[PDF] You Shouldn't Have to Say Goodbye: It's Hard Losing the Person You Love the Most
Click the hyperlink below to get "You Shouldn't Have to Say Goodbye: It's Hard Losing the Person You Love the Most" PDF document.
Save Document
»

[PDF] The Preschool Inclusion Toolbox: How to Build and Lead a High-Quality Program
Click the hyperlink below to get "The Preschool Inclusion Toolbox: How to Build and Lead a High-Quality Program" PDF document.
Save Document
»

[PDF] Environments for Outdoor Play: A Practical Guide to Making Space for Children (New edition)
Click the hyperlink below to get "Environments for Outdoor Play: A Practical Guide to Making Space for Children (New edition)" PDF
document.
Save Document
»

 

http://almighty24.tech/too-old-for-motor-racing-a-short-story-in-case-i.html
http://almighty24.tech/read-write-inc-phonics-yellow-set-5-storybook-7-.html
http://almighty24.tech/a-smarter-way-to-learn-javascript-the-new-approa.html
http://almighty24.tech/you-shouldn-x27-t-have-to-say-goodbye-it-x27-s-h.html
http://almighty24.tech/the-preschool-inclusion-toolbox-how-to-build-and.html
http://almighty24.tech/environments-for-outdoor-play-a-practical-guide-.html

	Sales Eq: How Ultra-high Performers Leverage Sales-specific Emotional Intelligence to Close the Complex Deal (Hardback)
	Reviews
	SALES EQ: HOW ULTRA-HIGH PERFORMERS LEVERAGE SALES-SPECIFIC EMOTIONAL INTELLIGENCE TO CLOSE THE COMPLEX DEAL (HARDBACK)
	You May Also Like


